Tips for

PAPANUI BRANCH & ADMINISTRATION

NEW BRIGHTON BRANCH

471 Papanui Road, Papanui
PO Box 5400, Papanui, Christchurch 8542
DX WP24520, Christchurch
PH: (03) 352 6166 FAX: (03) 352 1322
E: enquiries.papanui@harcourtsgold.co.nz

New Brighton Mall
PO Box 18515, New Brighton, Christchurch 8641
PH: (03) 382 0043 FAX: (03) 383 0525
E: enquiries.newbrighton@harcourtsgold.co.nz

Harcourts gold, International & Migrant Division
471 Papanui Road, Papanui
PO Box 5400, Papanui, Christchurch 8542
PH: (+64) 3 662 9811 FAX: (03) 352 1322
E: 888@harcourtsgold.co.nz

REDWOOD BRANCH
280 Main North Road, Redwood
PO Box 5400, Papanui, Christchurch 8542
DX WP24520, Christchurch
PH: (03) 352 0352 FAX: (03) 352 8400
E: enquiries.redwood@harcourtsgold.co.nz

GOLD PROPERTY MANAGEMENT LTD
473 Papanui Road, Papanui
PO Box 5400, Papanui, Christchurch 8542
PH: (03) 352 6454 FAX: (03) 352 6456
E: gpm@harcourtsgold.co.nz
Gold Property Management Eastside
New Brighton Mall
PO Box 18515, New Brighton, Christchurch 8641
PH: (03) 382 0043 FAX: (03) 383 0525
0800 BUYAHOME (0800 289 24 663)
GOLD REAL ESTATE GROUP LTD LICENSED AGENT
REAA 2008 A MEMBER OF THE HARCOURTS GROUP

PARKLANDS BRANCH
Parklands Mall, Queenspark Drive
PO Box 18515, New Brighton, Christchurch 8641
PH: (03) 383 0406 FAX: (03) 383 0525
E: enquiries.parklands@harcourtsgold.co.nz

FOLLOW US ON...

VIEW OUR LIVE ONLINE AUCTIONS AT...

www.homes4sale.co.nz

or via our Harcourts gold App

FIRST
HOME
BUYERS

Thinking
of buying?
FIRST Let’s talk
about finance,
your goals and
forming your
support team.

Getting into a first home takes
careful planning and for most of
us, serious budgeting!

YOU WILL NEED TO

Research the
property in
detail.

From getting a mortgage to making an
offer, the more you understand about the
transaction early on, the less overwhelming it
will be. Our consultants would love to help!
FINANCE
Saving a deposit and organising your mortgage are important steps
to securing your first home. Things can move quickly when buying, so
it is a good idea to have a pre-approved home loan before you start
looking. Find out what you may be eligible for, such as the KiwiSaver
HomeStart grant or the Welcome Home Loan.
Many first home buyers can also withdraw KiwiSaver funds to put
towards their deposit. We recommend using a mortgage broker, as
they can help you find the best solution and lender, free of charge.

READY TO BE

Making
an offer?

CONFIRM
YOUR FINANCES

GOALS AND SUPPORT
Before you get started, take some time to think about your goals and
future plans - why are you buying and what do you want to achieve?
It is also important to ensure you have a team of professionals to
support you - before you start looking we recommend you find a
lawyer, real estate agent, mortgage broker and building inspector
you trust and might want to work with.

UNDERSTAND
THE LINGO
Not every home is created
equal and sometimes
real estate jargon can be
confusing. Understanding
the language and knowing
what questions to ask will
help you reduce unnecessary
risks when you become ready
to purchase.

PREPARING FOR
OPEN HOMES
Prepare a checklist of wants and
needs for when visiting open
homes. Visit settled.govt.nz for a
handy open home checklist you
can print and tick off.

NOW IT’S TIME

To start
house
hunting!

Understanding:

Multi-Offers &
Sale and Purchase
Agreements

Ensure you and your lawyer
read through the LIM, property
inspection report, record of
title, sale and purchase
agreement and any other
documents available before
signing anything on the dotted
line. Your lawyer is there to
provide you with advice, but
this will incur a fee.

UNDERSTAND
SALE METHODS

When purchasing with a
mortgage, you’ll need to confirm
your loan before your offer can
go unconditional. If you are using
government grants or KiwiSaver
funds, ensure to get the
applications underway as they do
take time. Your bank may also
require proof of arranged property
insurance before settlement.

There are different things you
will need to be prepared for
depending on the method of
sale being used for the home.
These will usually be
advertised by price, Deadline
Sale, Auction, Tender or
negotiation.

A multi-offer process happens when more than one buyer makes
an offer on a property. It’s important to put your best foot forward, as
you might not get an opportunity to increase your offer. The seller can
choose the offer that suits them best and it won’t necessarily be the
one with the highest price.
A sales and purchase agreement is the legally binding contract
between you and the seller. It is very important to get advice from your
lawyer at this point. Sometimes you can make a conditional offer,
such as the offer being subject to a building report and finance.

SETTLING AND MOVING IN
Many things take place between your lawyer, the seller’s lawyer and the
banks before the property becomes yours. It is a good idea to pre-plan
your move and check when the current owners will be vacating the
property. If you don’t establish a time, you may not get the keys
until late in the day.

CONGRATULATIONS

It’s time to
move in!

Information sourced from www.settled.govt.nz

